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The launch of the ‘lab in lab’ sites 
follows solid progress with converting 
significant increased demand for the 
‘lab in lab’ business model into 
customer contracts.

It is my pleasure to write to you 
from the world’s largest market for 
Obstructive Sleep Apnoea (OSA) –
the United States. My family and I 
made the commitment to move 
across earlier this year. From here I 
can be readily available and be as 
responsive as possible in real-time 
to meet our business needs, at an 
especially pivotal point in our growth, 
working with the US team to drive 
sales, enable customer agreements 
and embed key relationships with 
partners across North America.

It has been an exciting time. The 
work we’ve been doing to educate 
clinicians and dentists about the 
superior clinical benefits of our 
O2Vent® Optima oral therapeutic 
device for OSA is starting to gain 
traction. 

Key to this has been the launch of 
our ‘lab in lab’ business model - a 
collaborative approach to addressing 
what has previously been a complex 
treatment pathway for patients.

Under the ‘lab in lab’ model, patients 
can access care for their OSA 
regardless of whether they seek it 
from a sleep doctor, or from a 
dentist. The model considers all 
the steps from patient engagement, 
through to reimbursement and 
follow up. Through it, we provide our 
customers (dentists and sleep labs) 
with the infrastructure to deliver.

Last month, we launched the first 
five ‘lab in lab’ customer sites out of 
25 that have been signed up across
the US and Canada. Many of these 

contracts were signed prior to receipt 
of regulatory clearance from the US 
Food and Drug Administration (FDA) 
for the O2Vent Optima. 

We were delighted to receive FDA 
clearance for the O2Vent Optima device 
in September. With FDA clearance in 
place, we are now in the process of 
negotiating further contracts and 
deploying the model in additional 
contracted customer sites. 

While it took us over a year to fully 
conceptualise a business model that 
would work for all key stakeholders, 
implementing the ‘lab in lab’ model 
has been undertaken in just one 
financial quarter, even though it 
required a deep understanding of 
workflows and the stakeholders in 
sleep facilities we are working with. 

With this deep understanding of the 
workflows, lead time and support 
required to set up customer sites to 
book and receive first revenue, it’s 
important that we move quickly to 
leverage the vast opportunity ahead. 

To that end, we’ve been investing in 
equipment, in  manufacturing scale up 
and in people to service our customers. 

Things are starting to accelerate for 
Oventus. I thank investors for their 
ongoing support as we make further 
progress.

Sincerely,

Dr Chris Hart, CEO
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Dear investor,

Join our email list

Register for Email Alerts and we’ll keep 
you across our ASX announcements and 
company news.

Sign up at investors.o2vent.com
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In September, Oventus received regulatory
clearance from the US Food and Drug
Administration (FDA) for its O2Vent Optima oral
device.

The clearance enables Oventus to sell the
O2Vent Optima in the US – a core market for
Oventus alongside Canada and Australia.

The O2Vent Optima is the newest product in
the oral device range within Oventus’ Sleep
Treatment Platform.

It is a customised 3D-printed nylon oral
appliance that offers the comfort and simplicity
of a mandibular advancement device, but with a
separate airway that adds further stability to
the upper airway for OSA patients throughout
the night.

ExVent is an optional valve accessory which is inserted into the front oral airway of the O2Vent Optima. It is
designed to provide additional efficacy for those patients who require further intervention to manage their OSA.

ExVent valves have air vents that open and close as you breathe. When you breathe out, the valve closes,
prolonging your outward breath. This increases the level of upper airway support (referred to as positive end
expiratory pressure or PEEP.)

The ExVent is available in three strengths for improved airway support and is currently in market within Australia
and Canada. It is yet to proceed through the FDA application process in the US.

O2Vent Optima receives FDA regulatory clearance, September 2019  

ExVent™ listed with Australia’s Therapeutic Goods Administration, June 2019

‘Lab in lab’ digital workflow

Commercialisation 

The ‘lab in lab’ model is a collaborative care approach to address what is often a difficult and fragmented pathway for 
patients, as well as for the sleep physician and dentist. With a digital workflow and a sophisticated patient management 
platform, the two professional entities are digitally connected to enable this collaborative approach, even when they 
operate in separate environments. Here's how it works:

Here’s how O2Vent Optima works: 

* EMR – Electronic medical records
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Educating consumers through AwakeXpress.com

CRC-P Federal grant update

Clinical recognition 

In the last quarter, three publications have been 
either published or presented showcasing Oventus’ 
technology. These papers were written as a result of 
studies undertaken as part of the CRC-P. They include: 

1. EPAP valve combination therapy study manuscript 
published in the Sleep® journal.  Lai V, Tong BK, 
Tran C, Ricciardiello A, Donegan M, Murray NP, 
Carberry JC, Eckert DJ.  Combination therapy with 
mandibular advancement and expiratory positive 
airway pressure valves reduces obstructive sleep 
apnea severity. Sleep 2019 Aug 1;42(8). pii: zsz119. 
doi: 10.1093/sleep/zsz119.

2. A poster titled “Impact of Tissue Properties on Sleep 
Apnoea via FSI Fluid-Structure Interaction Technique” 
was presented at the Digital Twins Symposium in 
Melbourne on 4 July, 2019.

3. A paper titled 'An algorithm to estimate sleep apnoea 
phenotypes from standard sleep study and clinical data' 
was presented at Sleep DownUnder 16-19 October, 
2019, Sydney.

The $2.95m Australian Federal Government-funded
three year CRC-P project titled: “Targeted therapy for
sleep apnoea: A novel personalised approach” of which
Oventus Medical is the lead participant, had an annual
meeting day on October 16. Presentations were
delivered by all participants including the Oventus team
and researchers from CSIRO, NeuRA, Flinders and
Western Sydney University.

An update on ongoing clinical trials was provided along
with project updates relating to:

• 3D design software for the O2Vent Optima;

• new 3D printable polymers; and

• algorithms as a predictive tool for treatment 
optimisation for patients. 

Oventus’ CEO, Dr Chris Hart presented on progress
with the go-to-market activities in the US and clinical
feedback on the O2Vent Optima appliance as well as
initial feedback on the ExVent valve accessory.

Marketing and education

AwakeXpress - patient website Facebook campaign

AwakeXpress.com is a patient education
portal for those that struggle with, have
quit or desire an alternative to CPAP
treatment.

In late October, Oventus launched an
AwakeXpress Facebook page and a social
media campaign with regular postings to
grow our community of followers and
drive patients to the website, where they
can learn about the O2Vent treatment
alternative and find a provider near them.

Providers are added to AwakeXpress at
the time they register on O2Vent.com to
deliver O2Vent Optima devices.

Clinical recognition

Board recognition

Oventus Medical Non-Executive 
Director Sue MacLeman was recently 
honoured for more than 30 years’ 
leadership in the Australian medtech, 
biotech and pharma sectors. 

On 31 October Sue was awarded the 
AusBiotech and Johnson & Johnson 
Innovation Industry Leadership Award.

This industry excellence award acknowledges Sue's 
contribution to the significant work underway in 
Australian biotechnology to progress biomedical 
research and medicinal services development for 
individuals all around the world.

We congratulate Sue and extend our thanks for 
her contribution to the Oventus Medical Board.
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Events and Media 

Oventus recently sponsored the 
Dental/ Sleep Medicine conference 
at Sleep DownUnder. The conference 
brings together expert sleep clinicians 
and scientists from Australia and New 
Zealand and international speakers to 
share the latest advancements and 
innovations in the world of sleep 

research and clinical practice.

Senior VP Sales, Marketing and 
Operations, Robin Randolph (pictured 
below, right) attended from the US. The 
O2Vent Optima and ExVent were fitted 
to a patient during a lecture.

Oventus has attended or is attending a 
range of conferences over the past 
quarter to profile the latest product to 
receive FDA clearance, the O2Vent 
Optima. These conferences include:

• FOCUS 2019 – 20-21 September, 
Memphis. Chris Hart was a guest 
speaker.

• World Sleep 2019 – 20-25 
September, Vancouver, Canada 
(conference stand pictured, right)

• Virginia Academy of Sleep Medicine 
(VASM) 11th Annual Meeting  
24-25 October, Richmond VA.

• North Carolina Academy of Sleep  
Medicine (NCASM) Annual Meeting 
- 2 November, North Carolina.

• Carestream (digital scanner) Global 
Summit – 9-10 November, Nashville

• Jamison Spencer Study Club 
15-16 November, Atlanta

Stockhead – September 26, 2019

Stockhead’s resident Health and 
Biotech expert Tim Boreham started a 
Health Kick podcast in September. 

For his inaugural episode Tim 
interviewed Chris Hart, founder, 
managing director and CEO of Oventus 
Medical (ASX:OVN) on its airway 
technology and rise in share price since 
mid-June. To listen to the podcast, 
click here.

7 News coverage on O2Vent Optima 
and ExVent - August 4, 2019

7 News Brisbane (Australia) 
covered a story on the release of 
the ExVent valve for use with the 
O2Vent Optima oral device.

To watch the story with Dr Chris 
Hart and patient Jill Agnew, 
click here.

Australia: Sleep DownUnder, 16-19 October,  Sydney 

USA and Canada 

In the News

Recent events

For more:   O2Vent.com
investors@oventus.com.au

https://investors.o2vent.com/stockheads-tim-boreham-interviews-oventus-medical-ceo-for-his-new-the-health-kick-podcast/
https://investors.o2vent.com/7-news-covers-o2vent-optima-and-exvent-invention/
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